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Investing and making money is more a state of the
mind "if you think you can you can" but remember
discipline is the KEY.

As you study this eBook keep in mind how you can
apply it to your situation, one idea can change your
life and make you a lot of money.
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1

understanding that the Publisher is not engaged in rendering legal, accounting or other
professional service. If legal or expert assistance is required in your state or country, the
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SECTION 1
A SIMPLE TRUTH

...................................................................................................

STEP 1. Read A Simple Truth.

READ
How does this apply to you

SECTION 2
WORD DEFINITIONS ...............................................................................................
STEP 1.Study each Word and get a good understanding of each
word, do not go past anything you do not understand!
READ
STUDY
Use each word in sentences until understood.

SECTION 3
GOALS and THINGS TO DO LISTS

......................................................................

STEP 1. Read GOALS and write up your
GOALS, Long Term and Short Term.

READ
Write up GOALS

STEP 2. Read Things to Do Lists and
READ
write each Things to Do for each GOAL.
Write up Things To Do Lists for each GOAL
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SECTION 4
HOME BUSINESS
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......................................................................................

STEP 1. Read Home Business Section and
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Become a Goal Setter!
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Success is having the Courage to Begin
Selecting the right product or service
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Work-At-Home Opportunities are everywhere
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STEP 1. Read Small Business section
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RAISING MONEY ......................................................................................................
STEP 1. Read Raising money for a business

READ

If this section is for you, figure ways
you can raise money for investing

SECTION 7
GETTING STARTED IN MAIL ORDER
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STEP 1. Read Getting Started in Mail Order

READ

What are the best products to
sell in a Mail order business?

SECTION 8
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READ

STEP 1. Read How Our System Works

PART 1. - How $99 makes you $1925
PART 2. - A Money System That Sells for you
PART 3. - Ready- To - Go Sample templates to
use for Advertising the CD’s
Set up a Plan to get started right away

SECTION 9
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READ

STEP 1. Read Remember This and geat
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SECTION 1. A SIMPLE TRUTH:
The old man frightened me because he was so old and
was obviously dying. The wood fire burned merrily in
the corner of the old cabin. I tried to smile but he saw the
tears in my eyes. "Do not cry for me my son, for even in
one million years we will both still be in existence."
We worry so much about nothing that we make
ourselves sick. When we are not worrying. We worry
about why we are not worrying. But its as all religions
tell us, it is all an Illusion.
For instance, you are not short of money, just short of
ideas, because money rushes to ideas.
"You are not unemployed, you are just trained for the
wrong job."
"You don’t disagree with your spouse, you just don’t
know how to communicate."
"It is said that a lifetime of sorrow and tragedy can be
forgotten with one right decision."
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This is the power of your mind, you do have the power
to make things go the way you want them to. Do not
listen to people who are not doing as good as you are, if
you listen to people who are doing better than you are,
you have only one way to go, up!!
If you want to be successful have successful friends. Is it
logical to take advice from people who know less than
you do? If you want to make $1,000,000 dollars don’t
get advice from someone who makes $12,000 a year.
Find out what the millionaire does.
This basic rule will change your life if you apply it.
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SECTION 2. WORD DEFINITIONS
Study each Word and get a good understanding of each
word, do not go past anything you do not understand!

ASSETS:
The main sense in which the term asset is used is to
describe anything owned by an individual or business
which has a monetary value.

TANGIBLE ASSETS:
Cash, Stocks, Bonds, Real Estate.

INTANGIBLE ASSETS: The value of a business to a
purchaser over and above its net asset value.
EXAMPLE: Reputation, Brand name, good customer
relations.

BALANCE SHEET:
One of the main components of a company's Report and
Accounts, the balance sheet provides a snapshot of
everything the company owes and owns at the end of the
financial year in question.

BANK:
An institution which:
* Takes deposits from individuals, companies,
organizations etc. and provides them with various
financial services.
* Pays interest on deposits, which may be fixed or
variable, but which usually vary according to the amount
of money deposited and the amount of time it stays in the
account.
* Makes loans and charges interest on them.
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NOTES:

BANK CREDIT:
The maximum credit an individual may secure from
his/her bank.

BANKRUPTCY:
A situation where an individual is incapable of settling
his/her debts and has been served a bankruptcy order by
a court.

EARNED INCOME:
Income that comes from work - such as a salary or
wages. As distinct from unearned income - bank interest
and company dividends etc. Income from pensions is
also classified as earned income.

EXPENSES:
Money paid to operate a Business or Company.

CAPITAL:
1. The overall assets of an individual less liabilities.
2. Money injected into a company and earnings.

CEO:
Chief Executive Officer.

CONSUMER:
Someone who buys and utilizes products and goods.

COST OF SALES:
The cost to a company of producing goods. Similarly
with a retailer or distributor type business, cost of sales is
the cost of purchasing goods prior to their resale.

CREDIT:
Credit is the value of goods which one company will
supply to another before payment is necessary.

DEBITS:
For example: When a person writes a cheque, his/her
account will subsequently be deducted with the amount.

DEDUCTIONS:
Expenses that the IRS will let you deduct off your
income tax.
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DIRECTOR:
The Head of a Organized Group (School etc.).

DISTRIBUTOR:
One who Distributes or sells goods or products
throughout an area.

DEBT:
Money owed by an individual or company to another
individual or company.

EARNINGS:
The yearly profits of a company or Individual.

GOODS / PRODUCTS:
something manufactured or produced for sale : Wares,
Merchandise.

INCOME:
Money received by an individual as a salary, or from
investments.

INVESTMENTS:
1. The buying of shares (stocks, bonds etc.) in individual
companies or units in collective funds in order to earn
income and to make a profit.
2. The placing of money with banks and other financial
institutions in order to earn interest.

LIABILITIES:
The debts of a person or company.

PROFITS:
Money made from a company or individual before taxes.

PROFIT AND LOSS STATEMENT:
Statement prepared to show the Income minus Expenses
and the Net profit.

NET PROFITS:
Money made from a company or individual after
deduction of tax.
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RESERVE:
Profits retained by a company which form part of its
overall capital.

RETAILER:
To sell products or goods directly to the consumer

SALES TAX:
In the US, a state or local government tax levied on
goods and services

BACKEND PRODUCT: Backend products are items
or services offered as a follow-up to selling a product,
seminar or presentation. Backend products may include
books and booklets, audio and videotapes, CDs, DVDs,
reports and are a valuable source of additional income!

SECTION 3. ORGANIZATION
SETTING GOALS:

You might have learned about GOALS in one of our
other training eBooks. This is the most important part of
organizing a business or just being successful in life.
YOU MUST SET YOUR GOALS!

GOAL

(The end one sets out to achieve, the basic

purpose)
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All successful people set GOALS. Without goals, people
would wander aimlessly, with problems they may never
solve. By setting goals, life will go more smoothly. It
doesn’t matter if your goals are big or small. The most
important thing is to identify them. Write them down.
(Get a clear picture, in your mind, of what you want to
achieve)
When setting a goal, it must be realistic to you. Do not
set a goal so large that you may never reach it. That will
be frustrating and cause failure. Do not set a goal too
small either, for this may also set you up for failure. If
you are working to achieve something that has meant
something to you, the odds are much better that you will
make your GOALS come true.
You can have more than one GOAL in life: SHORTTERM GOALS (1 year or less) or LONG-TERM
GOALS (1 to 10 years).

Set some basic short-term

GOALS for completing this ebook and later in the ebook
you can set more goals as you get more data.
Examples of goals:
Long Term goal: Make $100,000 per year in 2 years.
Short Term goal:

Finish this course in 2 weeks
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NOTES:

THINGS TO DO LISTS:

Something one intends to accomplish within a given
period of time. These are the things you need to do
to get to your GOAL.
Things to do have been around since the beginning of
time. The cave man would make his list of things to do
every day; find food to feed his family, get materials to
make clothing and weapons. Things to do are just as
important as the GOAL, without the "Things To Do List"
you could never reach the GOAL.
Things to do should be listed in steps, 1-2-3 or A-B-C, in
the order in which they must be done, until your whole
goal is achieved.
You will have many things to do to get to your GOAL.
First, set your GOAL then list the things to do to reach it.
If you do not take the time to set your GOALS or write
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your "Things To Do" list, progress will be very slow.
When your GOALS and "Things To Do" list are well
organized and well planned there is very little in this
world that can stop you!
THE FIRST THINGS YOU HAVE TO DO ARE TO
SET YOUR GOALS AND MAKE YOUR ‘THINGS
TO DO’ LIST.
Here are some examples of GOALS and THINGS TO
DO lists:

SHORT TERM GOAL:
Finish my course in 2 weeks
"THINGS TO DO" LIST: (Can be done every day.
Cross off each one as it is completed.)
1.

Read Section 3 today

2.

Schedule daily study

3.

Study one hour per day (for instance, 5:00p.m.
to 6:00 p.m.)

4.

(continue adding things to do)

LONG TERM GOAL:
Make $100,000 in 2 years.
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"THINGS TO DO" LIST: (Can be done every day.
Cross off each item as it is completed.)
1. Finish this ebook and write up a plan for selling.
2. Get all the data, find products I would be interested in
selling and organize it in a folder. (At this point I
would do another things to do list.)
3. (Continue adding things to do.)
There are many ways you can organize your goals and
"THINGS TO DO" LISTS, but however you choose to
do it…..make sure it gets done. It is one of the main
points in buying or selling anything.

ORGANIZATION:
Every Business has 4 Departments:
DEPARTMENT-1. PLANNING
DEPARTMENT-2. FINANCE
DEPARTMENT-3. PRODUCTION
DEPARTMENT-4. MARKETING
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Each area has to be written with a precise and detailed
GOAL - Short Term GOAL - and "Things to do"
covering all the bases relating to how you'll do
everything that needs to be done - the easier it's going to
be for you to attain success. First you must have an
Overview of your Organization. The best way to achieve
this is with an Organization Chart. Here is One example
of an Organization Chart. As you see it has 4
Departments. A MUST FOR ANY BUSINESS TO
SUCCEED.

DEPARTMENT-1
PLANNING/GOAL SETTING
Department-1 is where the Planning and Future Planning
occur. Goals must be set, your future must be Planned,
without this no MONEY prediction can occur.
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The best way to accomplish this is to set up a page with
the Organization Chart so you can see all departments.
Next would be to set your PURPOSE OF THE
ORGANIZATION.
EXAMPLE:
PURPOSE or Clear picture of your LONG TERM
GOAL (This would be done in the Planning / Goal
Setting Department): To have an organization selling
products on and off the Internet and making $20,000 per
month.
Next would be to set up your Departments, the first
would be the Finance Department.
NOTE: Each Department can have several shortterm Goals listed to complete your Long Term
GOAL.
NOTES:

DEPARTMENT - 2 FINANCE
Short Term Goal (Finance Dept.):
Set up Bank Accounts.
Things to Do: (steps to accomplish the Short term Goal)
1. Call Bank of America (Get Info)
2. Call Wells Fargo (get info)
3. Call Golden One Credit Union

DEPARTMENT - 3 PRODUCTION
Short Term Goal (Production Dept):
Find a Product
Things to Do: (steps to accomplish the Short term Goal)
1. Get with Affiliate companies on the internet(Get Info)
2. Read info products (get info)
3. Figure out what products to sell
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DEPARTMENT - 4 MARKETING
Short Term Goal (Marketing/Advertising):
Find Sources to Advertise Products.
Things to Do: (steps to accomplish the Short term Goal)
1. Internet Ezines and Newsletters(Get Info)
2. Local News papers and Small Magazines (get info)
3. Check out Flyers and other forms of Ads.
Of course just creating an organization chart and setting
Goals is not the end to success. Success is not a magical
thing, being successful takes time and a continued effort
to adjust and complete your Things to do steps.
If you have any questions feel free to email me at
ejj@hwbi.net I will be more than glad to help.

SECTION 4. HOME BUSINESS

Because tens of thousands of people all across America
want to know how they can work at home and earn
enough money to run a household, there is a special need
for this report. Today the need for women to work out of
the home is stronger than ever.
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According to recent surveys, almost 70% are married
and contribute up to 50% and more to the family income.
Because family responsibilities play such an important
part in the lives of men and women, millions of
individuals and couples are seeking ways to make money
at home.
In the past decade money making, home-based
opportunities that match a person's skills, interests,
abilities, and ingenuity have become almost limitless.
The purpose of this report is to show you that it's simple
and easy to join the ranks of success-minded people by
choosing a work-at-home program that suits your
interests and needs. Business histories have shown over
and over again that the rewards and advantages of
working at home can go far beyond a person's wildest
dreams! In fact, it's perfectly possible to launch a small
business in your garage, backyard, basement, or a room
in your home, and become a giant corporation.
Your first step will be to study the company listings in
this report, and then contact those that interest you. It's
possible that you may not be interested in many of those
listed in this brief report.
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But others may serve as that great motivator that makes
you look further with a renewed determination. Once
you develop that mind-set, persistence will follow and
the nothing will stop you from achieving your goals.

When you write to any of the companies listed in this
report, you should include a self-addressed, stamped
envelope. That will give the impression you are serious
and insure that you receive a speedy reply.

BECOME A GOAL SETTER!
If you expect any level of success you must set
goals. If you expect to be successful, you must determine
what that means to you and the best way to achieve it.
There are two basic steps you can take to convert goals
into achievements: 1) You can decide on a specific dollar
amount; and 2) You can set a time frame for obtaining
the dollar amount you want. Your goal should be specific
and indicate What, When, and Where. After making a
list of every possible way you might accomplish a goal,
select the method that best suits your situation.
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IMPORTANT CONSIDERATIONS YOU MUST
ASK YOURSELF
1) "How can I support my family while I build up
by business?" This question must be worked out
according to each individual' circumstances. Many
people start out on a part-time basis after their regular
jobs to see how much they can handle. Then when their
incomes reach a certain level they will switch over and
go full time.
2) "What are my abilities?" To determine your abilities
you will have to take an inventory of yourself. Decide
what you enjoy doing the most and what you "feel" you
would be good at. Examine every possibility and include
every skill you have no matter how slight.
3) "Is there a market for the produce of service I have
chosen?" Be cautious before you invest any money!
Check it out by making inquiries directly to the
company, competitors, or firms who are marketing a
product similar to the one you are interested in. Test it on
a small scale. Check it out thoroughly.
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4) "How long will it take this business to reach the
financial goal I must have?" It's really a question of
knowing how much time you can dedicate to your
business, and what your profits are for that time. From
there, a little simple addition will tell you how long it
might take to reach a particular financial goal.

SUCCESS IS HAVING THE COURAGE TO
BEGIN!
Starting a business at home is an economical way to start
a small business that can easily grow into a larger one.
Many entrepreneurs have proven that you don't need a
huge manufacturing plant to develop a successful
business. Some of the most successful businesses in
existence today started in a spare room or garage. It isn't
how you start out that is important. What really matters
is do you have the courage to begin.

SELECTING THE RIGHT PRODUCT OR
SERVICE
Take a close look at your interests and abilities, and then
decide what type of marketing you want to do.
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For example, do you want to assemble items and sell
NOTES:
them back to the manufacturer; do you want to sell
directly to people; or would you prefer selling wholesale
to retail outlets? If you prefer doing piecework or
assembling items for manufacturers, make certain it's
something you enjoy working with. If you enjoy one-onone-sales, then test the product out on your friends,
relatives and neighbors. The object is to find out what
has the most appeal.

DEVELOP
A
TECHNIQUE

GOOD

MARKETING

A good marketing technique is one part of a
business plan that is absolutely essential to its success. In
fact, the ability to properly market a product or service is
actually more important than the product itself. Even an
inferior product can be a financial success if marketed
properly. Seek out the advice of everyone in your field.
Explain your needs and ask them questions. Experience
is the best teacher. With good advice and a salable
product, you should be able to develop a winning
marketing plan.
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FINANCING
VENTURE

YOUR

HOME-BUSINESS
NOTES:

The first place to look for financing is right at home.
Take an inventory of items you don't need and have a
garage sale. Most people are pleasantly surprised at how
much cash they can raise in a single weekend. Next, turn
to members of your family or close friends who have
faith in you and want to see you succeed. Offer to repay
them through profit sharing. Go to individuals in your
community who believe in your personal worth. If you
have a good credit history, your banker should consider
you a good financial risk. Two other excellent sources
would be your local Small Business Administration
(SBA) and Chamber of Commerce.. SBA has lowinterest loans available for qualified applicants and your
Chamber of Commerce can assist you with referrals and
other helpful information.
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WORK-AT-HOME OPPORTUNITIES ARE
EVERYWHERE!

Anyone

who

is

serious

about

work-at-home

opportunities need only look around them. There are
thousands of options everywhere!
There are employment opportunities that involve
becoming an independent contractor; working on a
commission basis; working for a salary; freelancing for
pay; getting paid by the hour, receiving pay for each
piece assembled; getting paid by the project, or a
combination of any of the above. No doubt, what you
finally decide on will depend on your particular needs
and interests.
Read the following listings carefully, and when you're
ready contact any that interest you. Don't become
discouraged if the company you contact isn't hiring right
at the moment. Often circumstances change rapidly.
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Use your imagination to convince an employer there are
great advantages to giving you work! Be a self-motivator
and continue moving forward towards the goals you
want and deserve. Do it starting NOW!

SECTION 5. SMALL BUSINESS

You may be in Mail Order, Direct Mail, or you may be a
local merchant with 150 employees; whichever, however
or whatever - you've got to know how to keep your
business alive during SLOW economic times. Anytime
the cash flow in a business, large or small, starts to
tighten up, the money management of that business has
to be run as a "tight ship."
Some of the things you can and should do include
protecting yourself from expenditures made on sudden
impulse. We've all bought merchandise or services we
really didn't need simply because we were in the mood,
or perhaps in response to the flamboyancy of the
advertising or the persuasiveness of the salesperson.
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Then we sort of "wake up" a couple of days later and
find that we've committed hundreds of dollars of
business funds for an item or service that's not essential
to the success of our own business, when really pressing
items had been waiting for those dollars.
If you are incorporated, you can eliminate these "impulse
purchases chases" by including in your by-laws a clause
that states:

"All purchasing decisions over (a certain

amount) are contingent upon approval by the board of
directors." This will force you to consider any "impulse
purchases" of considerable cost, and may even be a
reminder in the case of smaller purchases.
If your business is a partnership, you can state, when
faced with a buying decision, that all purchases are
contingent upon the approval of a third party. In reality,
the third party can be your partner, one of your
department heads, or even one of your suppliers.
If your business is a sole proprietorship, you don't have
much to worry about really, because as an individual you
have three days to think about your purchase, and then to
nullify that purchase if you think you don't really need it
or can't afford it.
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While you may think you cannot afford it, be sure that
you don't "short-change" yourself on professional
services. This would apply especially during a time of
emergency. Anytime you commit yourself and move
ahead without completely investigating all the angles,
and preparing yourself for all the contingencies that may
arise, you're skating on thin ice. Regardless of the costs
involved, it always pays off in the long run to seek out
the

advice

of

experienced

professionals

before

embarking on a plan that could ruin you.
Particularly when sales are down, you must be "hardnosed" with people trying to sell you luxuries for your
business. When business is booming, you undoubtedly
will allow sales people to show you new models of
equipment or a new line of supplies; but when your
business is down, skip the entertaining frills and
concentrate on the basics.

Great care must be taken

however, to maintain courtesy and allow these sellers to
consider you a friend and call back at another time.

28

NOTES:

Your company's books should reflect your way of
thinking, and whoever maintains them should generate
information according to your policies.

Thus, you

should hire an outside accountant or accounting firm to
figure your return on your investment, as well as the
turnover on your accounts receivable and inventory.
Such an audit or survey should focus in depth on any or
every item within your financial statement that merits
special attention. In this way, you'll probably uncover
any potential financial problems before they become
readily apparent, and certainly before they could get out
of hand.
Many small companies set up advisory boards of outside
professional people.

These are sometimes known as

Power Circles and once in place, the business always
benefits, especially in times of short operating capital.
Such an advisory board or power circle should include
an attorney, a certified public accountant, civic club
leaders, owners or managers of businesses similar to
yours, and retired executives.

Setting up such an

advisory board of directors is really quite easy, because
most people you ask will be honored to serve.
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Once your board is set up, you should meet about once a
month and present material for review. Each meeting
should be a discussion of your business problems and an
input from your advisors relative to possible solutions.
These members of your board of advisors should offer
you advice as well as alternatives, and provide you with
objectivity. No formal decisions need to be made either
at your board meeting, or as a result of them, but you
should be able to gain a great deal from the suggestions
you hear.
You will find that most of your customers have the
money to pay at least some of what they owe you
immediately. To keep them current, and the number of
accounts receivable in your files to a minimum, you
should call them on the phone and ask for some kind of
explanation why they're falling behind. If you develop
such a habit as part of your operating procedure, you'll
find your invoices will magically be drawn to the front of
their piles of bills to pay. While maintaining a courteous
attitude, don't be hesitant, or too much of a "nice guy"
when it comes to collecting money.
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Something else that's a very good business practice, but
which few business owners do is to methodically build a
credit rating with their local banks. Particularly when
you have a good cash flow, you should borrow $100 to
$1,000 from your banks every 90 days or so. Simply
borrow the money, and place it in an interest bearing
account, and then pay it all back at least a month or so
before it's due. By doing this, you will in crease the
borrowing power of your signature, and strengthen your
ability to obtain needed financing on short notice. This
is a kind of business leverage that will be of great value
to you if or whenever your cash position becomes less
favorable.
By all means, join your industry's local and national
trade associations. Most of these organizations have a
wealth of information available on everything from
details on your competitors to average industry sales
figures, new products, services, and trends. If you are
given a membership

certificate or wall

plaque,

you should display these conspicuously on you office
wall. Customers like to see such "seals of approval" and
feel additional confidence in your business when they
see them.
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Still another thing often overlooked: If at all possible,
you should have your spouse work in the business with
you for at least three or four weeks per year.

The

important thing is that if for any reason you are not
available to run the business, your spouse will be
familiar with certain people and situations about your
business. These people should include your attorney,
accountant, any consultants or advisors, creditors and
your major suppliers.

The long-term advantages of

having your spouse work four weeks per year in your
business with you will greatly outweigh the short-term
inconvenience. Many couples share responsibility and
time entirely, which is in most cases even more
desirable.
Whenever you can, and as often as you need it, take
advantage of whatever free business counseling is
available. The Small Business Administration published
many excellent booklets, checklists and brochures on
quite a large variety of businesses. These publications
are available through the U.S. Government Printing
Office. Most local universities, and many private
organizations hold seminars at minimal cost, and often
without charge.
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You should also take advantage of the services offered
by your bank and local library.
The important thing about running a small business is to
know the direction in which you're heading; to know on
a day-to-day basis your progress in that very direction; to
be aware of what your competitors are doing and to
practice good money management at all times. All this
will prepare you to recognize potential problems before
they arise.
In order to survive with a small business, regardless of
the economic climate, it is essential to surround yourself
with smart people, and practice sound business
management at all times.
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SECTION 6. RAISING MONEY

NOTES:

The task of raising money for a business is not as
difficult as most people seem to think. This is especially
true when you have an idea that can make you and your
backers rich. Actually, there's more money available for
new business ventures than there are good business
ideas.
A very important rule of the game to learn.
Anytime you want to raise money, your first move
should be to put together a proper prospectus.
This prospectus should include a resume of your
background, your education, training, experience and
any other personal qualities that might be counted as an
asset to your potential success. It's also a good idea to
list the various loans you've had in the past, what they
were for, and your history in paying them off.
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You'll have to explain in detail how the money you want
is going to be used. If it's for an existing business, you'll
need a profit and loss record for at least the preceding six
months, and a plan showing how this additional money
will produce greater profits. If it's a new business, you'll
have to show your proposed business plan, your
marketing research and projected costs, as well as
anticipated income figures, with a summary for each
year, over at least a three year period.
It'll be advantageous to you to base your cost
estimates high, and your income projections on minimal
returns.

This will enable you to "ride thru" those

extreme "ups and downs" inherent in any beginning
business. You should also describe what makes your
business unique - how it differs from your competition,
and the opportunities for expansion or secondary
products.
This prospectus will have to state precisely what you're
offering the investor in return for the use of his money.
He'll want to know the percentage of interest you're
willing to pay, and whether monthly, quarterly or on an
annual basis.
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Are you offering a certain percentage of the profits? A
percentage of the business? A seat on your board of
directors?
An investor uses his money to make more money. He
wants to make as much as he can, regardless whether it's
a short term or long term deal. In order to attract him,
interest him, and persuade him to "put up" the money
you need, you'll not only have to offer him an
opportunity for big profits, but you'll have to spell it out
in detail, and further, back up your claims with proof
from your marketing research.
Venture investors are usually quite familiar with "high
risk" proposals, yet they all want to minimize that risk
as much as possible. Therefore, your prospectus should
include a listing of your business and personal assets
with documentation - usually copies of your tax returns
for the past three years or more.

Your prospective

investor may not know anything about you or your
business, but if he wants to know, he can pick up his
telephone and know everything there is to know within
24 hours. The point here is, don't ever try to "con" a
potential investor.
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Be honest with him. Lay all the facts on the table for
him. In most cases, if you've got a good idea and you've
done your homework properly, an "interested investor"
will understand your position and offer more help than
you dared to ask.
When you have your prospectus prepared, know how
much money you want, exactly how it will be used, and
how you intend to repay it, you're ready to start looking
for investors.
As simple as it seems, one of the easiest ways of raising
money is by advertising in a newspaper or a national
publication featuring such ads. Your ad should state the
amount of money you want - always ask for more money
than you need so you have room for negotiating. Your
ad should also state the type of business involved (to
separate the curious from the truly interested), and the
kind of return you're promising on the investment.
Take a page from the party plan merchandisers. Set up a
party and invite your friends over. Explain your business
plan, the profit potentials, and how much you need.
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Give them each a copy of your prospectus and ask that
they pledge a thousand dollars as a non-participating
partner in your business. Check with the current tax
regulations. You may be allowed up to 25 partners in
Sub Chapter 5 enterprises, opening the door for anyone
to gather a group of friends around himself with
something to offer them in return for their assistance in
capitalizing his business.
You can also issue and sell up to $300,000 worth of
stock in your company with out going through the
Federal Trade Commission. You'll need the help of an
attorney to do this, however, and of course a good tax
accountant as well wouldn't hurt.
It's always a good idea to have an attorney and an
accountant help you make up your business prospectus.
As you explain your plan to them, and ask for their
advice, casually ask them if they'd mind letting you
know of, or steer your way any potential investors they
might happen to meet.
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Do the same with your banker. Give him a copy of your
prospectus and ask him if he'd look it over and offer any
suggestions for improving it, and of course, let you know
of any potential investors. In either case, it's always a
good idea to let them know you're willing to pay a
"finder's fee" if you can be directed to the right investor.
Professional people such as doctors and dentists are
known to have a tendency to join occupational
investment groups. The next time you talk with your
doctor or dentist, give him a prospectus and explain your
plan. He may want to invest on his own or
perhaps set up an appointment for you to talk with the
manager of his investment group. Either way, you win
because when you're looking for money, it's essential
that you get the word out to as many potential investors
as possible.
Don't overlook the possibilities of the Small Business
Investment Companies in your area. Look them up in
your telephone book under "Investment Services."
These companies exist for the sole purpose of lending
money to businesses which they feel have a good chance
of making money.
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In many instances, they trade their help for a small
interest in your company.
Many states have Business Development Commissions
whose goal is to assist in the establishment and growth of
new businesses. Not only do they offer favorable taxes
and business expertise, most also offer money or
facilities to help a new business get started. Your
Chamber of Commerce is the place to check for further
information on this idea.
Industrial banks are usually much more amenable to
making business loans than regular banks, so be sure to
check out these institutions in your area.

Insurance

companies are prime sources of long term business
capital, but each company varies its policies regarding
the type of business it will consider. Check your local
agent for the name and address of the person to contact.
It's also quite possible to get the directors of an other
company to invest in your business. Look for a company
that can benefit from your product or service. Also, be
sure to check at your public library for available
foundation grants.
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These can be the final answer to all your money needs if
your business is perceived to be related to the objectives
and activities of the foundation.
Finally, there's the Money Broker or Finder. These are
the people who take your prospectus and circulate it with
various known lenders or investors. They always require
an up-front or retainer fee, and there's no way they can
guarantee to get you the loan or the money you want.
There are many very good money brokers, and there are
some that are not so good. They all take a percentage of
the gross amount that's finally procured for your needs.
The important thing is to check them out fully; find out
about the successful loans or investment plans they've
arranged, and what kind of investor contacts they have all of this before you put up any front money or pay any
retainer fees.
There are many ways to raise money - from staging
garage sales to selling stocks. Don't make the mistake of
thinking that the only place you can find the money you
need is through the bank or finance company.
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Start thinking about the idea of inviting investors to
share in your business as silent partners. Think about the
idea of obtaining financing for a primary business by
arranging financing for another business that will support
the start-up, establishment and development of the
primary business. Consider the feasibility of merging
with a company that's already organized, and with
facilities that are compatible or related to your needs.
Give some thought to the possibilities of getting the
people supplying your production equipment to co-sign
the loan you need for start-up capital.
Remember, there are thousands upon thousands of ways
to obtain business start-up capital. This is truly the age
of creative financing.
Disregard the stories you hear of "tight money," and start
making phone calls, talking to people, and making
appointments to discuss your plans with the people who
have money to invest. There's more money now than
there's ever been for new business investment. The
problem is that most beginning "business builders" don't
know what to believe or which way to turn for help.
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They tend to believe the stories of "tight money," and
they set aside their plans for a business of their own until
a time when start-up money might be easier to find.
The truth is this: Now is the time to make your move.
Now is the time to act. The person with a truly viable
business plan, and determination to succeed, will make
use of every possible idea that can be imagined. And the
ideas I've suggested here should serve as just a few of the
unlimited sources of monetary help available and waiting
for your banker.

Give him a copy of your

prospectus and ask him if he'd look it over and the
manager of his investment group. Either way, you win
because when you're looking for money all lenders are
prospects.
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SECTION 7. GETTING STARTED IN
MAIL ORDER

The most profitable mail order products are simple 3-to5 page informational reports such as the ones (CD's) you
purchased in this course.

Once you've got your act

together, these 3-page reports can be produced for $10
per hundred or less, and sold for at least $200 per
hundred.
Generally speaking, everybody either in or wanting to
get into mail order, feels that they have the final answer
to what the general public will beat a path to their door to
buy. The problem is that once they've invested a good
deal of hard-earned cash and countless hours, their
programs don't sell quite as well as they had hoped they
would. Thus it is that these people begin to feel that
they've left something out or perhaps not doing "some
little thing" that they should be doing.
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At this point in their lives, they'll spend a couple of
dollars for anything that pretends to fill them in on the
secrets that they haven't yet discovered. The bottom line
in building a fortune through mail order is not
necessarily in working your plan, but in "filling in" the
people who either have tried and failed, or else are
wanting to get into mail order but are not yet quite sure
of themselves.
The numbers of people fitting into the category are
literally millions!

The idea is to take a complete

inventory of these reports - the titles of each report
"promising" an answer to their specific problems - and
sell it - your complete inventory of titles - a thousand
times over each year.

Assuming that you have an

inventory of 100 titles - reports that sell for $2 each - and
you sell 1,000 copies of each report per year for 10
years, you would have made a million dollars.
Nobody like to get taken, and nobody likes to pay
anymore than the absolutely has to for what he wants yet, it you get right down to the real nitty-gritty of life,
everyone wants "in on the secrets" of getting rich.
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Thus, by allowing these people wanting to get rich - the
majority of the people on the face of the earth - in on a
program or a method of operation that could make them
very rich, for just a couple of dollars or so, you will have
a steady stream of people beating a path to your door
with money in hand!
The ideal approach is to write these reports yourself.
However, not everyone is blessed with the talent of
stringing words together coherently - but that's no big
deal when you consider the number of people out there,
clamoring for "how to get rich" information.
In fact, the best way to learn - and to get started - is to
get your name on as many mailing lists as possible, and
then to "check out" the various people offering reports of
this kind. Always look for the prime source, and when
you find the one you want, ask about their dropship and
reproduction rights prices.
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With the reproduction rights you have purchased, to our
set of reports, you can rewrite them - change the
addresses and make up or have made up, your own
advertising circulars to sell them as you wish or just sell
them the way they are. If you have a printing press, or a
quick print shop, you can make millions with these
reports almost overnight!
If you don't have a printing press or a photocopy
machine, your best bet is to set up a working agreement
with a quick printer or copy shop - they print or
photocopy your reports either at a great reduction from
their retail charges or you give them a percentage of the
profits. In other words, you might get a quick printer to
print up a supple of 100 of these reports for you, with the
agreement that you would allow him 25 cents from each
"report-you-sell."
Quite naturally, you let him hang onto your inventory coming to him for replenishment as you need it. You
might even work a deal where you would use his address
as your business address, and that way he'd know for
sure just how many had been sold, and which ones he
needs to print more copies of.
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There are hundreds of angles and ideas to launch such a
mail order product and business such as this - the
important thing is to keep your costs as low as possible and you do this by allowing other people to make money
as you make money.
Renting and/or selling mailing lists can make you just as
rich as selling "get-rich" reports, but compiling mailing
lists, and keeping them up-to-date, requires a lot more
time and work. Basically, you make out a 3-by-5 index
card on every name you come across. File these cards in
shoe boxes according to zip code, and type out an
envelope for each name as you file it.
Eventually, you will want to input these names into some
sort of a database. Then at the end of each month, you
send out all these envelopes with your primary offer,
always supplemented with a listing of the "get-richquick" reports you have for sale. Those that send in an
order, mark the date, the amount and what was
purchased on their card... Those that don't order, don't
do anything to - just leave them in your file... Those that
come back marked refused, out-of-business, or moved mark an "X" across their card in your file.
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When you've acquired a thousand or more of these
names and address simply start advertising and sending
out direct mail sales letters, offering to rent or sell these
names. Generally speaking, you can rent your names they'd have to be typed up onto mailing list masters from
your cards - for $25 per thousand and, providing your list
pulls a minimum number of reruns, you can quickly
build a mailing list rental business into a sizeable
income.

SECTION 8. HOW THE SYSTEM WORKS
In this Section I will show you how to use this Ready-toGo Publishing Business To Make MONEY!
There are Three Parts to This Process.
PART 1. How $99 makes you $1175
PART 2. A Money System That sells for you.
PART 3. Ready-to-Go Sample Templates to use for
Advertising The CD Rom's.
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PART 1. $99 Makes $1,175.00
Even those who don't even have a computer can profit
from the Ready-To-Go Publishing CD's. All you have to
do is go down to the local quick print shop like Kinko's
and use one of their computers or simply turn the CD
ROM over to them and ask them to print the Sp.ecial
Reports you want.
My local printer paid me $275 for just one simple
report.
The exact same kind of report that you'll find on your
Ready-To-Go Publishing CD's. In fact you'll find
hundreds of them on the CD ROM.The "secret question"
you always want to ask .... and the same one I asked him
is...
"How's business?"
Then you sit back and listen (remember....we were
blessed with two ears and only one mouth). You just
listen as the business owner goes on and on about the
lack of customers, slow sales, poor cash flow, etc.
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Then, as soon as you've zeroed in on some of the
business owner's problems you simply ask him if he' d
like to send something out to his clients' as goodwill
gesture that would boost his business.
In my case, I asked the printer if he wanted to send out a
Special Report to his customers called.
"How to Save Money on Printing"
His only question (and the most common one you will
get) was, "Sure. How much?"
I paused and then said, "Well... .it WILL take me a few
days to write it and the investment is $275" His answer..
.YES!
All I did was ask him a few questions on how his current
customers could actually save money on printing if they
knew how.
He told me things like:
• Buy all at once for quantity discounts. .
• Join local businesses who get copying done. . .
• Lock in saving by having work done during slow
periods.
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Then I just took that two or three page report and
combined it with one on the Ready- To-Go Publishing
CD's Which has over 150 Reports, and Books and
Guides.... I was done $275 Dollars Please, Thank you
very much!
ALL I had to do was print them out!
And since all the Reports on the Ready-To-Go
Publishing CD's are great reports to sell and are filled
with real value ... They love them!
I got a Local Office Supply Store
Owner to pay me $350
Let me give you the step-by-step system how I did it.
Step 1. I asked him the Magic Question " How's the
Business?" and got him to complain about his business.
Step 2. I told him the story about the Printer, Plumber
and a friend John the Chiropractor that I'd already
written reports for. He thought about it for a second and
the said, "Thats's a great idea".
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We talked about a few topics, I offered some suggestions
and in a few minutes we came up with two reports called
Secrets to Successfully Starting Your Own Business"
and "Secrets of Getting Free Advertising" a double
Whammy.
One report I had already used before and had been paid
$275. I printed out the two Reports, and the owner liked
them so well he put them in "Take One" display boxes
all throughout his store. His strategy was that people
would start their businesses, do better and come back and
buy more office supplies. It was a great credibility
builder.
A Lawyer paid me $275
When I asked him "How's Business" he said his
appointments were dropping off. He Liked the idea of
offering a freebie to get people to respond to his ads. So
Imade $275 by just printing out the " Wipe Out Debts
Without Bankruptcy" report.
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My Accountant Paid Me $275
He paid me to write a free report for his business clients
to give their employees figuring it would help build his
non-business client list.
The Free Report was called "Wipe out Debts without
Bankruptcy" The exact same report the Lawyer bought!
( it took me 5 minutes this time!!)
Then my accountant referred me to another in his
networking group who happily gave me $275 to write a
Bonus Report for his no-business clients titled "Secrets
to Successfully Starting Your Own Business" in the
hopes that they might become business clients. And yes
it was the same report I used earlier (Another $275 in 5
minutes !!) And now we're REALLY on to something.
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PART 2. A Money System That sells for you.
How You Can Make aD Extra $500 Per Writing Job
Using This 2 Step Quick and Easy Marketing System.
The Quick and Easy, No-Work Way To Get Hot~
Interested Buyers To Can YOU, Begging to Give You
Another.......$275.
I've taught this to tens of thousands of business owners
in all kinds of industries. lt's a number one selling tool
as well.
As part of the initial $275 fee to write each Special
Report I insist on getting 2 referrals. How many do you
think comply? Well so far all I have to tell you is that

EVERYONE! If you Ask then you shall receive.
All l do is ask them one simple question:
"What business owners (in your industry and outside it)
do you know who could benefit from sending out added
value information to their customers, c1ients or patients?
And may l use your name to contact them?"
Then l send the following letter:
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Mr. LM. Anaccountant
125 Main St.
Your Town, Your State ZlP

NOTES:

Dear Mr. Accountant,
Your friend and associate Bob Jones with American
Financial asked me to contact you. He had two very
good reasons...
#1. His paid business c1ients has increased 10%.
#2. Since l was responsible for this he wanted you to
benefit as well. But Please...
If You Have All The Business Clients You Want Then
You're In the One Percent
Accountants are great with numbers, planning and
advising but often don't have time for sales and
marketing. So you may not have all the clients you want
to, or maybe you do. But if you do want more and would
like a quick and easy instant profit boost, than what I'm
offering will be as easy as pie for you to implement.
I write information reports that "add value" to your
service or act as "bonuses" to get people to see you. You
use them to attract interested prospects to call or see you.
Or you use them to get past clients to come back to you
or current ones to use new services. You can also offer
each Report "Free" in all of your ads to get prospects to
call or come to see you.
Just give me a no obligation call and we'll chat about it.
My number is 1-123-000-0000. We can kick around the
ideas for building your business like I did for your friend
I.M. Accountant. You might want to let your secretary or
assistant know I'll be calling.
Here's some previous reports I've written to boost local
businesses profits:
Lawyer "Wipe Out Debts Without Bankruptcy"
Office Supply "Secrets of Getting Free Advertising"
Sincerely,
Name and Sign
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PART 3. The Ready - To - Go Publishing
Business CD's Sample Ad Templates
In your CD you will find one of the easiest ways ever to
start getting business is by using classified ads and
postcards. So we've included ready made ads and
postcard ads for you to use.
Also included are space ads for when you're ready to
"start-up" your advertising.
The best place to run these ads to sell this CD is in places
that have business owners or business opportunity
seekers. In other words people who want to start a
business of their own or maybe a small or home based
business.
Please don't underestimate the power of a small ad. I
know million dollar businesses that have been built on
the backs of small space and classified ads. (My first ad
that eventually brought in thousands was only $57!)
If you watch your local papers and the business
opportunity magazines as well as publications like
Popular Mechanics, you'll see ads that have been running
for years if not decades.
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The only reason they can do this is because those ads are
making money.
Make sure you change any contact information
before you run the ads or mail the postcards.

CLASSIFIED ADS
Resellers Wanted: Be the source & own high-profit info
publishing reports, books & CDs. We are a real
Company providing honest & powerful money-making
tools you can use. Just $99. For More information call
1-999-xxxxxxx today!
" How To Make A Fortune Selling 'How-To'
Information By Mail" Even If You Can't Write And
Haven't Got A Creatvie Bone In Your Entire Body... By
Owning The rights to The "Ready-To-Go Publishing
CD's. Just $99 For more information call 1-999-xxxxxxx
today!
"My Part-Time Home Business Rakes-in Thousands of
Dollars Every Month!" You Can Do It Too! I'll Show
How! Yes... now you, too, can make 1000's of dollars
monthly or even weekly, working from home with the
Ready-To-Go CD's Just $99. For more information call
1-999-xxxxxxx today!
Self Publish: Become An Instant Publisher With Books
You Can Reprint And Sell! Start your own profitable
publishing company instantly. If you've wanted to make
it big in the mail order business here is your opportunity.
Just $99. For more information call 1-999-xxxxxxx
today!
Announcing the "Ready-To-Go Publishing CD's" for
raking-in cash like never before! A product that actually
sells itself! Cash-in on CD's! Just $99 For more
information call 1-999-xxxxxxx today!
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CLASSIFIED AD SPACE
Become An Instant Publisher By
Owning The Complete Rights To The
"Ready-To-Go Publishing CD's
If you've ever dreamed of owning your own mail order business buy didn't know where
to start or couldn't imagine having to write pages and pages of books, reports and guides,
but just wished you could have a full library of those same How-To Books, Reports and
Guides that you can sell for quick and easy profits, then it's a good thing you're reading
this! There has NEVER been anything like this before!
Introducing... The Ready-To-Go Publishing CD's! You may have seen Reprint Rights
offers before.. You may have even purchased the Rights to a few Information Products.
But, I can assure you that you've never seen anything like this one. In Fact, I
GUARANTEE IT!
Look, I don't have the space to reveal all the details behind this exciting new system, but
rest assured, I'll show you how to make $275 in 15 minutes. To get your copy for just $99
call 1-999-xxxxxxx NOW!

--------------------------------------------------
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CLASSIFIED AD POSTCARD
Become An Instant Publisher By Owning
The Complete Rights To The Ready-To-Go Publishing CD's!
If you've ever dreamed of owning your own mail order business but didn't know where to
start or couldn't imagine having to write pages and pages of books, reports and guides,
but just wished you could have a full library of those same How-To Books, Reports and
Guides that you could sell for quick and easy profits, then it's a good thing you're reading
this! There has NEVER been anything like this before!
Introducing...The Ready-To-Go PUBLISHING CD's
You may have seen Reprint Rights offers before... You may have even purchased the
Rights to a few Information Products. But, I can assure you that you've never seen
anything like this one. In fact, I guarantee it!
Look. I don't have the space to reveal all the details behind this exciting new system, but
rest assured, I'll show you how to make $275 in 15 minutes. To get your copy for just
$99, call 1-999-xxxxxxx now!
----------------------------------------------
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AD / SALES LETTER:
How to Make
A Fortune Selling
"How-To" Information
By Mail.
Even If You Can't Write and Haven't Got
A Creative Bone In You Entire Body...
By Owning The Rights to These 200
'Hot Selling' Books, Reports and Manuals!
Dear Friend,
A lot of people feel that selling information (especially "how-to" information) by mail is
the "ultimate" business. Maybe it's because of all these great benefits.
•This business has low Start-up costs .. anyone ca get started in it!
• Low product reproduction costs. (A 96 page book can be printed for under $5.)
• This business offers HIGH Profits and low risks-more money in your pocket!
• No need to maintain inventory - just print the products as they sell.
• Information products are easy to ship to your customers.
• You can run the business part - time and still make lots of money!
• You can work out of your home! (Or from the beach!)
To make a ton of money selling information through the mail, you need to know the
secret of success in mail order. And this secret is.
You Must Be The "Prime-Source"!
Forget about buying products, books and information at a discount - you must become
the Prime - Source of the products you are selling!
And now you can! Announcing a brand new CD called the:
"Ready - To - Go Publishing CD's"
554 How - To Reports, Books, and Manuals
You Can Reprint and Sell!"
Owning these CD's gives you two major advantages: First, you can use the wealth of
"how - to" information on this CD for your own benefit. And second, you can market the
information on this CD and YOU KEEP ALL THE PROFITS!!!!
You see, when you own the "Ready - To - Go Publishing CD's, you become the "Prime
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Source" to over 554 How-to Reports, Books and Manuals. You OWN all 554 permanently! And you never have to pay any royalties or on-going fees. It's as if you
wrote and created the 554 Reports yourself!
You Can Even Sell The Reprint Rights
To The Reports To Your Customers!!!
Here's How To Get Started
Right now, you can get the "Ready - To - Go Publishing CD's: 554 How to Reports,
Books, And Manuals You Can Reprint and Sell" for only $99, plus $5 shipping and
handling. (All orders are shipped within 48 hours by Priority Mail).
And, If You Order Your CD within the Next 7 Days
You'll Get This FREE BONUS:
FREE BONUS:
With this bonus, you'll get several Camera - Ready Ads and Direct Mail Sales Letters
that show you how to use the CD and sell the reports! These ads have already been tested
and proven in the marketplace! They work! Use these ads and sales letters, and you'll be
making more money than you can shake a stick at!
It's Guaranteed
If you're not completely satisfied with the "Ready - To - Go Publishing CD's for any
reason within the next 90 Days, simply return it for a prompt and courteous refund.
So right now, while it's fresh on your mind, call Order line at 999-xxxxxxx and place
your order.
Sincerely,
(Your name here)
P.S. The money-making possibilities with the "Ready - To - Go CD's are endless! You
can sell the 554 Reports, Books and Manuals in classified ads.... sell them using the sales
letters we supply to you ... use them as lead generators ... use them as premiums ..
bundle-up the reports and make a book use them as back-end products ... or simply use
the reports as a personal reference source. The choice is yours!
---------------------------------------------
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Sales Letter / Free Report To Send Out To Interested Leads !!
(This Product is for anyone who is in anyway connected with the information or mail order industry.)

How To Make $275 in 15 Minutes
It's A CD Containing Information From
Over 554 (Full Text) Reports, Books and Guides
That YOU Can Reprint and Sell.
... PLUS ...
The Reprint and Duplication Rights
This is the right product at the right time, for you. By using these CD's a computer and a
printer you can quickly review, edit and print any or all the 552 reports, and sell them
separately or combine them to publish you own books or books.
This will give you the advantage of being able to go or be anywhere in world and be able
to instantly be in the business of selling books and reports!
The contents of these CD's can be used as a stand alone product or it can be used as a
premium to help sell other products, as a lead generator or in any way or at any price you
choose, the choice is yours.
While I know all the above is pretty impressive, the price makes it even MORE
appealing, you see the price for these Magic CD's containing 554 that's right FIVE
Hundred and Fifty Four Reports, Books and Guides that you can Reprint and Sell" Only
$99! (Including postage)
Where else could you start your own profitable Home Based Business for less than $100?
Can you imagine, what will happen when you place your ad for this product in An
Opportunity Magazine or use the exclusive quick and easy strategy of making $275 in 15
minutes and all the other exciting NEW methods of reaching customers, e-mail fax or on
the internet? (and just about any where else!)
The results will be overwhelming; you can make real money with this project without
even leaving your desk.
This is the Ultimate Direct Mail Project So it comes down to this...
If you want to make money in the direct mail business, and you want to make it quick,
then you need to find the right products and offer them to the right market.
That's what this is all about, helping you find the right direct mail (projects) or products
at the right time WHICH IS (NOW)!!
Reports and Books have been the Back-bone of the direct mail business, and they have
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been around forever, and continue to be one of the easiest and most profitable ways for
people to get into direct mail.
In fact, if you ask most people in the business today they will more than likely tell you
that they got their start by placing small classified ads for reports on subjects like...
"Sure Fire Ways of Raising Instant Cash"
There are 1,000's of people who want to get started in the direct mail business, this
package has been put together with them in mind.
This CD will make your job of selling much easier.
The subject matter of the reports range form Money Making, How To, Health, Business,
etc. etc.
Like I said, Reports and Booklets can be advertised just about anywhere, many have been
written by well-known authors and many by unknowns.
But they all have on thing in common.
For every one of these reports, there's someone somewhere willing to pay for them!
You Can Even Sell The Reprint Rights
To The Reports - To Your Customers!!!
Here's How To Get Started
Right now, you can get the "Ready - To - Go Publishing CD's" : 300 How - To - Books,
Reports, and Manuals You Can Reprint and Sell" for ony $99, plus $5 shipping and
handling. (All orders are shipped within 48 hours by Priority Mail).
And, If You Order Your CD Within The Next 7 Days
You'll Get This FREE BONUS:
FREE BONUS: With this bonus, you'll get several Camera-ready ads and direct
Marketing Sales Letters that show you how to use the CD's and sell the reports! These
ads have already been tested in the Market place! They work!
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It's Guaranteed
If you're not completely satisfied with the "Ready - To - Go Publishing CD's for any
reason within the next 60 days, simply return if for a prompt and courteous refund.
So right now, while it's fresh on your mind, call Order Line at 1-999-xxx-xxxx and place
your order NOW!

Sincerely,
(your name here)

P.S. The money-making possibilities with the "Ready-To-Go Publishing CD's are
endless. You can sell the 552 Books, Reports, and Manuals in classified ads...sell them
using the sales letters we supply to you ... use them as lead generators ... use them as
premiums ... bundle-up the reports and make a book ... use them as back-end products ...
or simply use the reports as a personal reference source. The choice is yours.
-------------------------------------------------------
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REMEMBER THIS:
Starting a successful business is not a means towards either a job for yourself or a way to
keep busy. It should be regarded as the beginning of an enterprise that will grow and
prosper, with you as the top dog. Eventually, you'll have other people doing all the work
for you, even running the entire operation, while you vacation in the Bahamas or Hawaii
and collect or receive regular income from your initial efforts.
If you want more information on these licensing packages, or to get any other questions
answered, please visit our website at:
Please get going and do something NOW! Time waits for no one, least of all any of us!
Don't procrastinate. The opportunity is here NOW, so get going NOW!
If you aren't sure what to do, feel free to email me at
info@youthtec.org
XXXXXXXXXXXXXXXXXXXXXXX
xxxxxxxxxxxxxxxxxor give us a call
xxxxxxxxxxxxx
XXXXXXXXX
ejj@youthtec.org
at: 916-565-3842
Best of Luck to you! I hope to meet you, and hope to get your success story to put in our
next program!
All my best wishes for a life full of success and happiness,

Ernie Jaramillo
FREE NEWSLETTER: Internet marketing SECRETS, TIPS, TRICKS,
STRATEGIES, RESOURCES & NEWSLETTER go to: http://tipsonthenet.com

MONEY MAKING WEBSITES:
MOTOR CAR PROFITS - A QUICK WAY TO CASH - Understanding the Used Car
Business and how you can make a profit - go to: http://motorcarprofits.com

THE CASH EDGE - A SIMPLE MONEY SYSTEM THAT WORKS! You Can Laugh
at Money Worries if you follow this Simple Plan! http://thecashedge.com

AUCTION CASH SECRETS - YOU HAVE TO GET AUCTION CASH SECRETS If you are thinking of making money on Ebay or any Auction, this ebook is a must!
http://auctioncashsecrets.com

REAL ESTATE BASICS - HOW TO GET STARTED IN REAL ESTATE
INVESTING - Or looking for ways to buy Real Estate! http://realestate-basics.com
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TESTIMONIALS:
Here's What They Are Saying About The Ready-To-Saying About The
READY-TO-GO PUBLISHING CD SYSTEM
"This Mail Order System is full of extremely Valuable and tested ways to Make Alot of
Money ... This is a Wonderful System that really Works!" -Joseph L. Indianapolis,IN
"We Have a Revenue of about a $100,000 a year..." -Ryan E, Windfield, IL
"Thank you! First for your outstanding program. The money I have made as a result of it
is allowing my wife and I to buy our First Home! Many companies pay lip service to
customer service buy you actually follow through1" -DavidP. Alpharetta, GA
"With your system we started immediately, we followed exactly what you tell us to do in
your program and within one month, money started flowing in FAST!" -Doug &Julie N.
Omaha,NE
This is a powerful concept that allows someone to become financially independent in a
short period of time. The best part is that it is easy to follow!" - Bob E., Scottsdale, AZ.
This is a powerful money making system...I am COMPLETELY satisfied and definitely
consider it a bargin." - Brain S., Essex Jct.VT
" I have tried many programs, plans and so on. Mot of which were useless. I really like
the way this business is down to earth no B.S. approach..I feel that I have more than got
my moneys worth." -Joseph O., Gastonia, NC.

ALL RIGHTS RESERVED. No part of this book may be reproduced or transmitted
for resale or use by any party other than the individual purchaser who is the sole
authorized user of this information. Purchaser is authorized to use any of the information
in this publication for his or her own use onlv. All other reproduction or transmission, or
any form or by any means, electronic or mechanical, including photocopying, recording
or by any informational storage or retrieval system, is prohibited without express written
permission from the publisher.
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LEGAL NOTICES: While all attempts have been made to provide effective,
verifiable information in this Book, neither the Author nor Publisher assumes any
responsibility for errors, inaccuracies, or omissions. Any slights of people or
organizations are unintentional. If advice concerning tax, legal, compliance, or related
matters is needed, the services of a qualified professional should be sought. This Book is
not a source of legal, regulatory compliance, or accounting information, and it should not
be regarded as such. This publication is designed to provide accurate and authoritative
information in regard to the subject matter covered. It is sold with the understanding that
the publisher is not engaged in rendering legal, accounting or other professional service.
If legal advice or other expert assistance is required, the services of a competent
professional person should be sought. Due to the nature of direct response marketing and
varying rules regulating business activities in many fields, some practices proposed in
this Book may be deemed unlawful in certain circumstances and locations. Since federal
and local laws differ widely, as do codes of conduct for members of professional
organizations and agencies, Licensee must accept full responsibility for determining the
legality and/or ethical character of any.and all business transactions and/or practices
adopted and enacted in his or her particular field and geographic location, whether or not
those transactions and/or practices are suggested, either directly or indirectly, in this
Book. As with any business advice, the reader is strongly encouraged to seek professional
counsel before taking action.

NOTE: No guarantees of income or profits are intended by this book. Many variables
affect each individual's results. Your results will vary from the examples given. Hidden
Profits Advertising, Inc. cannot and will not promise your personal success. Hidden
Profits Advertising, Inc. has no control over what you may do or not do with this mailorder success program, and therefore cannot accept the responsibility for your results.
You are the only one who can initiate the action, in order to reap your own rewards! Any
and all references to persons or businesses, whether living or dead, existing or defunct,
are purely coincidental.
Published by: Youthtec Non-profit Organization
PRINTED IN THE UNITED STATES OF AMERICA DISTRIBUTED WORLDWIDE.
First Printing: 2005
Second Printing: 2006
-------------------------------------------------------------------------------------------------
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